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Volume: 50 Questions  

 

 

Question No : 1 

Which qualifying question can a sales professional ask a Line of Business Manager (LOB) to validate the 

opportunity for a specialized workload server solution?  

 

A. Are you creating new workloads to deploy new context-rich services?  

 

B. Are you experiencing increased management complexity because of workload sprawl?  

 

C. How large is the infrastructure environment for workloads?  

 

D. How do your current workloads contribute to operating cost reductions?  

 

Answer: A 

 

 

Question No : 2  

Which benefits do the convergence features of HP OneView provide to customers?  

 

A. fast and efficient management of Nonstop servers  

 

B. simplified management of print services across the organization  

 

C. simplified and consistent management across server, storage, and networking  

 

D. rapid consolidation of all TCO and ROI reporting  

 

Answer: A  

 

 

Question No : 3  

What does HP Data Privacy Services allow you to do?  

 

A. Provide a comprehensive security audit to detect weaknesses that can be exploited by hackers.  

 

B. Design a Bring Your Own Device (BYOD) solution that meets with regulatory compliance.  

 

C. Design a security solution for protecting data centers from advanced malware threats.  

 

D. Erase data from retired servers and storage arrays in compliance with government regulation.  
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Answer: D  

 

 

Question No : 4 

Which business outcome for Mid-market and Enterprise customers is achieved by the improved 

performance, reliability, and overall ease-of-use of HP Compute solutions?  

 

A. improved partner relationships  

 

B. improved workforce reduction efforts  

 

C. improved customer retention and experiences  

 

D. improved vendor relationships  

 

Answer: B  

 

 

Question No : 5  

What is a key business driver for Information Technology (IT) decision makers?  

 

A. consolidating maintenance expenses  

 

B. reducing operating expenditures (OPEX)  

 

C. maintaining vendor relationships  

 

D. increasing total cost of ownership (TCO)  

 

Answer: D  

 

 

Question No : 6  

Which features of the HP Apollo 8000 system provide benefits to customers in the sciences or a field with 

extreme compute?  

 

A. a variety of x86 servers with varying capabilities and capacities designed to meet different customer 

energy needs  

 

B. cloud-ready converged infrastructure for low-cost processing that consumes a controlled amount of 

energy  

 

C. high levels of processing power combined with groundbreaking water-cooling design for ultra-low 
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energy usage and recycling  

 

D. the world's first software-defined server, with easy scaling to manage varying workloads to optimize 

energy use  

 

Answer: C  

 

 

Question No : 7 

How does the HP ServiceOne program expand your company's business?  

 

A. It qualifies your company to deliver the services sold by another partner.  

 

B. It qualifies your company to receive referrals for selling HP Technology Services to new customers.  

 

C. It provides recurring revenue streams because your company delivers the HP Services it sells.  

 

D. It allows you to deliver HP Technology Services that other partners sell to their customers.  

 

Answer: A  

 

 

Question No : 8  

Which qualifying question can a sales professional ask a Line of Business (LOB) manager to validate the 

opportunity for HP scale-up server solutions?  

 

A. Do your servers have the memory capacity and I/O throughput to handle large databases?  

 

B. Have your operating costs increased due to a need for faster server performance?  

 

C. Do your IT administrators experience difficulties in deploying servers?  

 

D. Do you have sufficient storage capacity for your growing number of servers?  

 

Answer: B  

 

 

Question No : 9  

Which vendor's close relationship with HP benefits customers in the management of the server, storage, 

and networking infrastructure?  

 

A. PRTG Network Management  
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B. ManageEngine Op Manager  

 

C. CISCO ACI Solutions  

 

D. VMware  

 

Answer: D  

 

 

Question No : 10 

What is the reason that manufacturing sciences and development, and computer-aided engineering, are 

using the Apollo family of hyperscale computers?  

 

A. An Apollo system is an ideal first server for SMBs or for general purpose applications.  

 

B. The Apollo systems can deliver up to four times the performance of standard rack servers, while using 

less space and energy.  

 

C. The Apollo systems are high-performance graphics-enabled blade systems for end-user high-energy 

computing workloads.  

 

D. The Apollo systems all feature water cooled internal infrastructure.  

 

Answer: D  

 

 

Question No : 11  

How can a sales professional use the Power of One customer presentation to help propose an HP 

BladeSystem solution to a customer?  

 

A. to quickly find information about the strategy and its server components  

 

B. to estimate the customer's total cost of server ownership  

 

C. to estimate the customer's return on investment for server components  

 

D. to quickly find information about managed print services  

 

Answer: C  

 

 

Question No : 12  

Which business outcome for Mid-market and Enterprise customers is achieved by the capabilities of 
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Cloud and Big Data analytics running on HP servers?  

 

A. new market and business expansion  

 

B. new ways of obtaining structured data  

 

C. new discounts for non-consolidated systems  

 

D. new ways of reducing service costs  

 

Answer: A  

 

 

Question No : 13  

Which qualifying question can a sales professional ask a Chief Information Officer (CIO) to validate the 

opportunity for an HP Helion Hybrid Cloud?  

 

A. What workloads or applications are you focused on supporting in your cloud deployment?  

 

B. Are you aware that there have been some serious security breaches when a company moves to a 

hybrid cloud?  

 

C. Are you clear about the differences between private, public, and hybrid clouds?  

 

D. What business risks have you incurred during your virtualization efforts?  

 

Answer: C  

 

 

Question No : 14  

Which business outcome does the HP Compute Strategy Principles of Converged, Workload Optimized, 

Software-defined, and Cloud-ready help customers to achieve?  

 

A. Optimized security hazards and risks  

 

B. Converged systems distribution  

 

C. Operational efficiency and productivity  

 

D. Workload rigidity and security  

 

Answer: C  
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